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Leading Investment Bank Copper Run
Doubles Deal Engagement with Sourcescrub
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About Copper Run
Copper Run is an investment banking firm headquartered in Columbus, Ohio, with additional offices in Cleveland and Cincinnati. The
firm offers both sell-side and buy-side advisory services dedicated to meeting the needs of the middle market. Together, Copper Run’s
partners have $11 billion of M&A transaction experience, and the firm has closed more than 150 deals across 25+ industries to date.
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A Case Study
Highlights

I Challenge

Inefficient Lead Sourcing & Lengthy Time
to Market

With a majority of Copper Run’s
engagements currently on the buy-side,
associate Kevin Schwab and his team of
analysts are responsible for sourcing
relevant non-transacted companies and
creating lead lists for the firm’s private equity
clients. But building a single proprietary list
used to take up to two weeks of
whack-a-mole Google searches and

shoe-leather research.
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3X

faster time to market

200%

increase in deal
engagements

4 Solution

Lightning-fast Company Research &
Bespoke Lead Lists

If the team finds a list that's not already in
the platform, they simply send it to
Sourcescrub’s data operations team to
quickly scrub it for them and add it to the
data set. “One of the best things about
Sourcescrub is that the data is constantly
growing and being updated, and it's always
extremely accurate,” says Kevin. Copper
Run also relies on Sourcescrub’s tagging
functionality to keep data organised and
help avoid duplicating companies across

client lists.

About Sourcescrub

Improvement

in lead quality

® Results

3x Faster Time to Market & 2x More

Engagements

Not only is Copper Run able to identify and
approach opportunities faster than the
competition, but they have also seen a
surge in target quality. According to Kevin, a
majority of the companies on the lists the
firm creates for its clients now come from
Sourcescrub. “Sourcescrub makes it so
much faster and easier to get to the right
people,” he says. This has made it possible
for Copper Run to get buy-side and sell-side

deals to market faster.

Sourcescrub is the leading Sources-first Deal Sourcing Platform for investment and M&A

teams looking to research, find, and connect with founder-owned companies. Founded in

2015, Sourcescrub leverages Al and on-demand data operations to provide rich

deal-ready data, unique insights from over interconnected 150,000 Source lists, and an

Al-driven platform to give firms a decisive advantage so they never miss a deal.

To learn more, visit




